
Competitive Deals
The deal registration program allows partners 
to register business opportunities in order to 
receive one-on-one Fujitsu support. 
Registered deals also receive a discount on 
standard pricing for Fujitsu hardware, 
software and services.

Partner Portal
Fujitsu channel partners receive access  
to our secure partner portal website.  
This database contains a wide variety  
of convenient tools including product and 
solution documents, webinars, configuration 
tools, marketing materials, and more.

Training and Education
Sales and solution training are key 
components of the channel partner program. 
Fujitsu provides instructor-led, onsite 
training and self-paced online webinars to 
ensure every partner’s success.

The core principles of co-creation and mutual business benefits underpin 
the Fujitsu Channel Partner Program. Working as partners, we can unlock 
creativity, knowledge and innovation to help your customers solve their 
business challenges, meet their needs—and grow your business.

Fujitsu is committed to supporting you at every stage of the sales cycle. 
We continually invest in our channel program and our channel partners’ 
success, offering tools and services that support distributors, value-added 
resellers, system integrators, consulting firms, and sales agents. 

Personalized Support
We understand the importance of supporting your customer base 
effectively while also developing new market opportunities. As a Fujitsu 
channel partner, you will receive long-term personalized support from a 
dedicated partner manager. This partner manager is an expert resource 
you can draw upon as you develop, promote, and expand your 
business. The Fujitsu channel partner program provides all the tools 
and resources you need for maximum competitive advantage.    

Partnerships  
that Deliver  
Customer  
Satisfaction

Selling Network Solutions as a Fujitsu Channel Partner  



STAR Program 

Partnerships for Lasting Success
Fujitsu has a strong track record of real-world performance going back nearly 75 years to the  
earliest days of the telecom industry. But we’re not standing still. Your partnership with Fujitsu 
opens up a wealth of growth opportunities by shaping your customers’ digital transformation.

Channel Contacts

Fujitsu Network Communications, Inc., serves a broad spectrum of customers by enabling them to 
realize the maximum value from their communications networks. Our solutions combine the best 
wireline, wireless and software technology with extensive multivendor services expertise to deliver 
custom, end-to-end solutions trusted by network operators, governments and enterprises worldwide.
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Lin Waters
Director of Channels
(972) 479-2756
lin.waters@us.fujitsu.com

Kim Acy
Channel Account Manager
(972) 479-2338
kim.acy@us.fujitsu.com

Darren King
Channel Account Manager
(647) 529-7811
darren.king@us.fujitsu.com

Tim Lucik
Channel Alliance Partner 
(972) 479-2436
timothy.lucik@us.fujitsu.com

The Fujitsu Strategic Authorized Reseller (STAR) program is about 
creating strong and selective business partnerships that set you 
apart from the rest. Through the STAR program, Fujitsu aims to 
minimize partners’ upfront investment in direct marketing campaigns, 
training, demonstration equipment, and certifications necessary to 
effectively win and maintain new business.

As a STAR program member, you will have a team of experienced 
channel professionals, sales managers, and systems engineers 
working closely with you. Plus you can benefit from preferred pricing 
arrangements, as well as additional incentives that boost your 
potential rewards.
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